GUEST SCRIPTS

NSD Diana Sumpter

Who to invite?
1.
2.

3.

4.

5. 

Booking your new customers to meeting:

“_____, My director allows me to spotlight my favorite new clients at our glamour events on ____ night.  I would love the privilege of showing you off and sharing how much I enjoyed getting to know you.  And…we are working with _____(eye, lips, summer, etc.) looks,  you will learn everything you wanted to know about glamour.  It is from ____ to ____ and I guarantee you will have a great time!”
When she says yes…you say: “I am so honored and can’t wait!!  I will be there rain or shine and I know I can count on you, since you are such a woman of your word.  There will be a million things that come up to get in the way of you coming, but when you make it there...you will be so glad you did!  Would you mind if I called you the day before to find out what you will be wearing and firm up directions??  Can I call you at work? It will be a super fast call”. 

Send a note:

_____, I have told all my MK girlfriends about you and they can’t wait to meet you and see your ____ (best feature)!!  I promise you will have so much fun and learn a ton about glamour!!  It is women like you who make this business so much fun!

The day before:

“Hey _____, I have been bragging about  you to all my MK  friends and they can’t wait to meet you.  Just wanted to find out if you have something in ______  (pick a color),  the ____ (name of the look) will look awesome on you!!  You will love it and it fits your style!  Can I pick you up and then we can go out for dessert afterwards?”  (if No: “Do you mind if I swing by your house and you can follow me?”) 

The day of the event:

“Hey _____, I am so excited for tonight and hanging out with you!!  What color did you decide on so I can get all you colors pre-packed!  My Director is thrilled to meet you and have you be one of our face models!  A million things will come up today, but when you make it anyway, you will be so glad you did…we are going to have a blast!  Do you have a favorite place for dessert??”
Here are 13 things you can do to make her feel more comfortable:
1.

2.

3.

4.

5.

6.

7.

8.

9

10.

11.

12.

13.

Closing a guest
When you have 5-10 guests, tell them  “I am so excited all of you joined us tonight and wanted to get your opinion of our event one at a time.  ____, can you step over here and I have your free gift for each of you over here before you go.”  

Touch her gently on the hand and say “_____, you know I want to work with you, right?  (Smile and nod) and now you might not want to work with me and that is OK.   ____, is there anything stopping you from getting started tonight? I do think we would have so much fun working together!”  


If yes:  “Great!  Would there be anything stopping you from getting your paperwork out of 
the way, it is only a $100 decision and you can start making money today”!  Pull out an 
agreement and have her fill it out.  
Give her the Look book and ask her to “go shopping and circle everything she would want for herself  if money were no object” and make a list of 30 women anywhere in the US and book her for an appointment to run her through her options on inventory the next day.   


If Maybe but…:  “_____, If I could teach you how to  _______(objections),  would there be 
anything stopping you from giving this a whirl, I would love to work with you and we will 
have a blast racing our free cars up the interstate!”  If she is still wavering say: “ ____. 
Would 
you allow me the privilege of buying you a coke or cup of coffee and showing you 
how MK could work for you and your family?  That way you can make an informed 
decision and you would be under no obligation.”  

Leave her with a recruiting packet and CD and the pillow test: “ _____, tonight if you keep thinking about MK and what your future could look like if this worked for you, then you need to give this a try.  If you don’t think about it again, then it is probably not your season.  Can I give you a call in the morning to firm up our appointment and see how you did on the pillow test”?

If no way:  “ _____, would be offended if I asked you why not, I thing you would be great at 
this and I would love to work with you!”   After the objection say “_____, If I could teach 
you how to  _______(objections),  would there be anything stopping you from giving this a 
whirl, I would love to work with you and we will have a blast racing our free cars up the 
interstate!”  If she is still wavering say: “ ____. Would you allow me the privilege of buying 
you a coke or cup of coffee and showing you how MK could work for you and your family?  
That way you can make an informed decision and you would be under no obligation.” 
Leave her with a recruiting packet and CD and the pillow test: “ _____, tonight if you keep thinking about MK and what your future could look like if this worked for you, then you need to give this a try.  If you don’t think about it again, then it is probably not your season.  Can I give you a call in the morning to firm up our appointment and see how you did on the pillow test”?

If she still says no:  ____, is there anyone who came to mind tonight that is as sharp and fun 
as you who is looking for some fun girlfriend time, cash or tax deductions?  ____, if 
anything in your life changes please let me know, I would love the privilege of working with 
you when you are ready!  
